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Preface

Have you ever bought a book just to read 2 or 3 chapters? Or if

you’re anything like me, you may wish this book would just GTTPA…GET TO
THE POINT ALREADY! The Compact Guides are a series of educational
books designed to empower people with the knowledge and resources
on topics that will lead them to long term financial, personal, and business
success, IN LESS THAN 10 PAGES!

Introduction

I assume you chose to read this book because you want to

increase your income! This book is designed to help you find and
recognize where your multiple streams are, to uncover talents and ideas
that could produce a positive cash flow. It is not a how to make a million
dollars in 10 days book; however, with diligence, applying these strategies
will put you on the road to building Financial Freedom and creating a
new business or businesses.

“The secret to financial success is to spend what you have left
over after saving, instead of saving what is left after spending.”
- Unknown

Knowing your Strengths

Knowing what you are good at is the fundamental principle in

creating multiple streams of income. Many of us do things really well that
others may have no clue how to get done. It may be administration,
management, organization, event planning, coaching a sports team, or
even social media networking.
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Okay, I'll take a moment for you to reflect on your own life. Now
make a list of 10 things you're good at and can do part-time. I'll wait...got
it?.. GREAT! No!?...You’ll get it.
Too many times we spend hours trying to come up with an idea for
ways to make money. Most of the time that idea was right in our hands
the whole time.
Several years ago I was out of work and thought to myself what is it
that I can do that will render a service to others. Then it hit me; I love to
play tennis and spent years training and playing in tournaments and did a
really good job instructing others on fundamental techniques. I put an ad
in the local online goods and services website saying, "Tennis Lessons for
$25 an hour and the first half hour of your first lesson is free for those who
sign up today." I even put in the caption “get fit and learn a sport”. By the
end of two weeks I had six clients signed up for two hours a week.
Let's do the math!
$25 an hour times 6 clients at 2 hours a week equals $300; multiply
that by 4 weeks in a month and you get $1200 for the month; not bad for
doing something I enjoy. Now what if I would have received more clients
and brought someone else to assist me in teaching? I just created a
business from creating another stream of income.
Here's another example now that I have your wheels turning. Over
the years I have learned to create pretty great websites, and in today's
era if you don't have a website you don't exist. I volunteered to do a
website for a fast growing local business for free. That's right I said FREE!
After the website was launched it gained major attention from the
businesses’ client base. Their clients were eager to have me design a
website for their business as well. Now I charge the new clients $300 to
design a full site.
Let's do the math!
If I was to only do 3 websites a month at $300 that’s a total of $900.
Sounds like a great increase for something that is easy for me to do
because I have the experience.
Are you getting the idea? Creating a new stream of income can come
from anything and be anything.

3

Chris A. Woods

The Compact Guide to Creating Multiple Streams of Income

Going back to your list

Okay,  back to your list. From those 10 things let's choose three

things that you can start this month. GREAT! Now from those three things
let's choose the one thing that you can start tomorrow. HEY! That's a great
idea, now let's put some action behind it.

Questions to ask yourself
1. Am I selling a product or a service?
What are you doing to make money? Understand the difference
between a product and service. A product is an item that can be given
to the consumers to use for themselves. A service is work that is
rendered to the consumers for their benefit.
2. What is my product’s current rate or value? (How much to charge)?
It’s a good idea to find out what everyone else is charging for what
you do or sell. This will insure you are not completely under paying yourself.
However in the beginning you need to take a lower rate or sell it for less
until you build a client base. You are trying to reel people in and sell them
on what you’re doing. Finding ways to bait them can be an art form in
and of itself, but remember people love the word FREE.
3. Who is my market?
It is important to know who will be your client base. Who are you
selling to or providing a service for? Something that works for one
region or type of people may not work as well for another.
4. How will they hear about me?
Now that you know your product, how will people know you are out
there? It is a good idea to create a website and a social media
presence on line for your product. There are many sites that will help you
in designing a site to fit your needs that anyone can put together. But
take your time in this process; the goal is to look professional. If you are
selling items, find out all the online sites that allow you to sell goods and
products on their site as well and link it to your main website. If you are
doing something locally flyers still are a good source to generate traffic to
you, but never underestimate the power of social media. Post flyers in high
traffic areas like grocery stores and coffee shops, (Be sure to get
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permission first!), and add relative hashtags to what you post on social
media in order to gain new followers.
5. Can this become a business?
After you have tested the market and are generating money with a
positive cash flow ask yourself can you see yourself growing this into
something bigger. Consider if the workload increased to the point
where you may be onto something big. It’s a good idea to start thinking
about a name for your new business, if you haven’t already.
If this can be a business be sure to read THE COMPACT GUIDE ™

To Starting a Business

SMALL to BIG to LARGE

After you have the first thing on your list running move on to your

next two until you make it through the list. Before long you will have
multiple streams of income from doing what you enjoy. However, I find
most times people never get to everything on their list because in the
process they discover their passion; It may be as simple as baking cakes
for the community.

In 1935, Charles Lubin and his brother-in-law, bought a small chain
of Chicago neighborhood bakeries called Community Bake Shops. The
men expanded their original three stores into a chain of seven bakeries.
Lubin later named a cream cheesecake after his eight-year-old
daughter, Sara Lee Lubin and changed the name of the business to
Kitchens of Sara Lee. And you know nobody does it like…Sara Lee!
All successful companies started with an idea and the willingness to keep
moving forward. Even if you may be just looking for a few ways to add
some extra income you must understand that it may take time before you
see the results you want. Set a monthly goal of how much you want to
make in sales and profit then work on hitting that goal. Once you’ve
achieved that goal increase it and create new benchmarks. Never
despise small beginnings, even Apple started in a garage and Amazon in
a small corner office suite.
Determine your rate of success and follow that plan!
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Selling Online

Sell items that you don't use by using yard sales, Amazon, EBay,

Craigslist, Letgo, OfferUp and other online sources. Track your process and
stream your success. Have fun and don't be afraid of WORK; its not really
a bad word.
If you’re like me, then you have items at home, in the garage or
storage that you NEVER use! I am guilty of keeping things in hopes that I
may someday use it or need it again; somehow I never do. Selling items
that are of no value to you is a great way to create an additional source
of income. I’m sure you have heard the slogan, “One mans’ trash is
another mans’ treasure.” This method allows you to work from home and
make money while you sleep if done correctly.
Selling Online is known as E-Commerce and is defined as a
commercial transaction conducted electronically on the Internet. In 2019,
the global ecommerce sales reached nearly $3.46 trillion worldwide. Yep,
that’s right trillion! How much of that did you miss out on? Many of us don’t
think about how much money we have just laying around. There are
several methods of selling online; here are a few to get you started.
Method 1 - Find items you already own but no longer use.
Online yard selling has rapidly increased in growth over the past five
years; platforms like Facebook Marketplace, Letgo and OfferUp have
made it as simple as taking a picture of the item, uploading the image,
adding the price and description and waiting for the inquires. I have
made several hundred dollars in one week; not bad for a zero start up
cost.
The trick to getting fast sells is first selling items that are in great
condition and things others would want to buy. This is true with all methods
of ecommerce; this will take a bit of research on your end. A good rule of
thumb is to stay away from anything that you have to apply to, or put in
your body, i.e. lotions, make-up, and food. Selling these items require a
little more business knowledge and product responsibility. Take a great
well-lit photo of your item that showcases its best features. (Multiple
images at different angles helps). If the item has been in storage and is
dusty take time to clean and wipe it down.
The second trick to getting a faster sell is having a great description
of the product; make sure you have a clear title for your listing stating
what the item is. (This helps others find your item in the search fields). An
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example would be “Gold Hanging Wall Mirror”. In the product description
section be truthful if it has any scratches or dings. Use the original or similar
product description by searching online and add pictures to your listing;
people like details; however, don’t be too wordy that you lose the reader.
Lastly, PRICE TO SELL! Avoid the temptation to get top dollar for an
item that has been sitting, NOT being used. I am not saying give it away;
we are still talking about making money and creating multiple streams of
income. Many times we have gotten attached to something and
remember how much we purchased it for and say, “I will not take less
than what I paid for it!” Well good luck on selling it because someone
would just buy it brand new at full price. Price to sell simply means you
mark it at a lower rate while getting your base price.
For example, if the same Gold Hanging Wall Mirror cost you $200
when you bought it two years ago, find out how much that same or like
model is currently. Let’s say it now cost $175 retail; you can price it
between, $100 - $150. It also helps to say $99.99 rather than $100.00, which
makes the customer think they are getting a deal. Also keep in mind that
most people in the online yard sale market will also try to talk you down;
so, if you want to at least earn $100 then start at $125 or 124.99! Trust me
you will get someone wanting to negotiate on the price and that’s okay;
remember you have your base price of how much you want to make off
of it.
Online yard selling is one of the most hassle free methods for
creating income.
Method 2 – Find items online that you can buy at a low cost and sell at a
higher price.
This is a basic strategy with all consumer goods. This can also work
with your online yard sale if you are willing to go to neighborhood yard
sales or estate sales and buy items to resell online. First you must find a
distributor for whatever product you decide to sell. It is smart to start small
with a low buy-in cost for the product and keep in mind shipping to the
customer is part of your cost of goods. Online distributors like Alibaba
allow you to buy in bulk to lower your cost per item. They are one of the
leading B2B (business to business) marketplaces today with annual
revenue of 376.8 billion dollars.
Finding the right product(s) can be the challenge starting off and
the best option is to start by thinking of products that you and your family
and friends buy. This may take using your family members as your market
researchers by asking them a few questions about what they buy, and if
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they shop online for it. Once you have identified and made a list of a few
items, narrow the list down to three and find out how much your family
members would be willing to pay for them; this is called the consumer
threshold. It’s that voice in your head that says, “That is too much for that!”
However there are times when this threshold is overlooked, like buying
food at the airport or buying a drink from the vending machine. This is
called supply and demand. Because the demand is high you continue on
with the purchase out of need or desire. Online auction sites like Ebay are
great examples of how someone will overlook their price threshold
because they are caught in the world wind of bidding on an item to win.
Product location also has a lot to do with this as well but we can talk
about that in another book. Once you have determined your product
make sure you run the numbers for your cost of goods plus cost of
shipping. (This cost of shipping can be given to the customer or rolled into
the cost of goods but remember everyone wants to feel like they are
getting a deal). You should also know how much this item is going for in
other places. Remember the sell fast strategy in Method 1 to get your
product sold. The longer you hold a product the more money it costs you.
Example:
Per Unit (Unit Cost)

Supplier Cost: $5.00
Shipping B2B $2.00
Shipping B2C $3.00

Cost of Goods:
$7.00 - $10.00

(amount it costs you)

Sell to Customer: $30.00
Profit of $20.00 - $23.00
 (Profit increase if customer pays shipping)

The last method I will share in the E-Commerce world is direct
dropshipping.
Method 3 – From supplier direct to customer (Online Retailing)
Now this will take a bit more research on your part but once you
have done the work on the front end this method is all about managing
products.
There are several companies both in the USA and internationally
that sell products and let you “White Label” them. (White Label is a
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product or service produced by one company that other companies
then market and rebrand so that it appears as if they created it). This is
done quite often with supermarkets and major retailers that offer a store
brand of a popular item i.e., Walmart Brand, CVS Brand, Kroger Brand,
etc. In many cases the store brand comes from the same supplier or
producer of that product. This allows the producer to create multiple
streams of income from one produce by allowing several companies to
market and sell their product. The producer sells the item at wholesale
covering their cost of goods and service at the same time earning a profit.
Whatever that company sells the item for is up to them in order to earn a
profit.
Okay, now that you understand the system here’s how it works for
you. Currently there are online platform companies that specialize in
products that consumers buy that will allow you to create passive income
with one or several of the items they produce or own. Places like, Shopify,
Printful, WooCommerce, Squarespace and others have a huge selection
of products for you to select and post on your website or sync with
Amazon and Ebay. These platforms have little to no cost setup fee;
however, your cost will be largely going towards marketing for product
exposure. You may have a great product but if nobody knows about it
that item will not sell. It’s up to you to do the research to determine what
items sell faster and what industry of goods will you focus on.
Let’s say you want to sell custom T-Shirts. Printful allows you to
customize their inventory of apparel, set the cost you want to make, and
sync it with your website or other online E-Commerce platforms for selling.
Once someone purchases the item, it is created, printed, packaged and
sent directly to the customer. This allows you to have no overhead in
product or storage fees. Printful makes its money off of half of the total
cost of the product. If the shirt cost Printful $10 in goods and services, this is
their wholesale price to you. Say you want to make $12 off of every shirt,
then your cost to the consumer is $22, and shipping is added to the
customers’ total purchase. Both you and the supplier make your cost and
the customer gets a deal on his item. This is similar to method 2; however,
you never truly have the product; it remains in the digital world until it is
purchased. This will also give you the opportunity to see what items sell
best and eliminate those that don’t. (NOTE: There are other t-shirt suppliers
that offer this service, find out, which works best for you).
These methods are just a few ways to start creating multiple streams
of income; hopefully once you get going other ideas will form because
you are in the mindset of increase.
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Don't be afraid to fail!

The only failure is not trying.
Understand that maybe not everything on your list will generate a
big return or even no return at all. That doesn't mean you lost; take the
knowledge from what you learned and apply that to your next stream
idea.
Don't despise small beginnings
- A lawn-care service started with one lawnmower.
- A snow removal service was started with one shovel.
- Babysitting one child started a child day care service.
- A taxi and limo service was started with one vehicle.
Wherever you are at this stage in life and whatever made you
decide to get this book, I pray that this book has given you a quick boost
in getting started. Often starting is the largest battle we face because of
the barriers we put up in our own minds. How many streams of income are
you sitting on that could set you up to be the next BIG thing or just be able
to pay off that debt you’ve been chipping away at for years.
“I have not failed. I've just found 10,000 ways that won't work.”
― Thomas A. Edison
“Do not fear failure but rather fear not trying.”
― Roy T. Bennett,
“You may encounter many defeats, but you must not be defeated. In
fact, it may be necessary to encounter the defeats, so you can know who
you are, what you can rise from, how you can still come out of it.”
― Maya Angelou
“No matter how old you are now. You are never too young or too old for
success or going after what you want.”
― Unknown
Thanks for reading, make sure you find other compact guides to help you
along the way.
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